
THE TRIBECA WAY

“BY DEEPLY UNDERSTANDING YOUR NEEDS AND 
MOTIVATIONS WE CAN SHAPE A MEANINGFUL 

FINANCIAL PLAN THAT WORKS IN TANDEM  
WITH YOUR LIFESTYLE.”

We often get asked what makes Tribeca 
advisers different from other advisers. It’s a 
good question, as it continually challenges us 
to improve the way we provide financial advice.

It’s our human-centred approach that sets us 
apart. By deeply understanding your needs 
and motivations we can shape a meaningful 
financial plan that works in tandem with your 
lifestyle. This highly personalised approach is 
supported by industry leading expertise and 
resources, ensuring our advisers remain on top 
of market and global trends and can quickly 
adapt to a constantly changing environment.

This is how we can offer you true value. 

And how we can help you live your Good Life.

https://www.tribecafinancial.com.au/
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Enhancing your Financial Wellbeing

A key part of the value we offer is our genuine interest 
and care for your financial wellbeing. It’s a term that 

has framed why we began Tribeca and what drives our 
advisers everyday.

Our Financial Wellbeing Matrix is one of the key tools we 
use to help identify areas that are healthy, and gaps that 

we can focus on improving together. By feeling financially 
secure, it allows you to enjoy the genuine freedom of 

making choices you want to make – not have to make. 

And that’s incredibly powerful.

Upfront and honest

Isn’t this what you deserve from your financial adviser? 

Our commitment to you is to always be transparent and 
open in our advice. It’s a non-negotiable. That extends 

from the fees you will pay to the recommendations we’re 
making on your behalf. 

Each year we increase your advice fee by approximately 
3%, in line with inflation. We also look at every client’s 

required level of support and the advice value we offer, 
and as such we may decide to increase or decrease 

your advice fees accordingly. Rest assured, no changes 
to your advice fees are made without a client’s prior 

knowledge or consent.

As part of our relationship with you we’re there every step of the way, whether that’s reviewing and assessing how 
you’re going in our scheduled appointments, or to respond to questions, challenges or opportunities that might 
present along the way.

And for added peace of mind you’re also supported by our diamond team structure. This simply means that you’ll 
always have a dedicated team there for you – all working closely together (directly with you or behind the scenes) to 
help you live your Good Life.

It’s an important question to ask. And it’s why our 
senior advisers came up with The Value Factor – a 
simple way we can illustrate to our clients the value we 
can provide each of them, and their families.

Applying proven research and our own experience, The 
Value Factor takes into account the tangibles (returns, 
asset growth, etc) and the intangibles (trust, relief, etc) 
to forecast the value we can deliver – typically 4 to 7 
times the advice fee of value per annum to a client.

What do I get for my money?

QuantiTAtive Value The Value Factor

QualiTAtive Value

We combine both values and 
forecast the total value we can 

provide annually and over a 
period of years
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